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Makeove

Mothers are people too, and
would probably appreciate a
much needed makeover!
Why not be the one to treat
your friends to a fabulous
new look for Mother's Day in
the comfort of your home?

Make a list of who you'd like to
share your makeover with and
1l do the rest!!

Interested?
Call me for more information
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i Is for the many things you gave me!
This is how the popular song of M-O-T-H-E-R starts. The first line above
tells about the many things mothers give their children. Here's your
chance to give your mother some wonderful items from my gift giving
service:

Want to order these

or other items for .

[Mother's Day? : /gfdzﬂ/{: (]dlf
a | .

It's simple. Visit my § m- Parnper her in the privacy

WEESI‘EIEhor ca‘\j\jme % o of her awn bath with great

Y ave them r #

body products. She can
use these whenever she's
in the mood to relax,
rejuvenate, or refresh her
mind and body. In four
delicious scents that give
her every reason to treat

delivered to youl Y 11 -4
e

Have Satin Hands!!!
The Eves Have  (€2ps herhands softer, smoother and more conditioned year-
~ round. The easy-to-use four-step Satin Hands treatrment will

It! leanie her hands feeling and looking their hest. Set contains: 3 herself right.
o0z Buffing Cream and Cleansing Gel, Hand Cream SPF 4 .
and 25 oz Extra Emollient Night Cream. Instruction quide and Prices Vary
carty bhag included From $12 - $18
$28.00
My Customer
Sweet | .4 Service to You!

Smells

For any item you select for that
special Mother on Mother's Day, I'l
provide beautiul gift wrap and
delivery to you or to her.

e e

the most delicate, it requires specid ~ What a
wonderful way

care. That's where aye supplements

to express her ¥
d:‘waerT biegehics Lia;e ke personality. o e have lots more itemns that can
these specialists to smooth, tirm, From elegant to - eagily become great gitt ideas
combort and calm casual, floral to a
*  Fye Make-up Remover oriental, classic Call me today. Don'twait until the
o Fye Enhancer to modern, each fragrance embraces lagt minutel

aunique image and style. So go
¢ CysCream shend Tndults herenth the o
o EyeMask grance that captures her essence

Ranging from 15 to 525 Ranging from $17 - §40
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HAPPY DE) YEOR

What is your goal this
year?
A new look?
A new career?

With Mary Kay, you
can have them both!

. Want a great new look for the new
year? | can help you! Together,
we can get the look you want for the
new year without breaking the
bank. Call me today!

s |s 2003 your year to take control of
your destiny? As a Beauty Consult-

ant, you can have an inspiring ca-
reer, boundless earning potential, Interested?

the flexibility to create your own Call me for more information
schedule, and time for your family
and yourself. I'll help you reach your
potential and have fun doing it!!!
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Let’s Hear it for the Boys!
F

, @ » 4 ®

& "
Dlotentine's @{zy
Promotion

- )

*Have you thought about it yet?
*It's not too early, you know!
“You don't want what happened last
year to happen again, do you?

She will LOVE you for giving her a
Walentines gift chosen especially for her,
and | can help!

| have a wide-range of gift possibilities that
will make this the best Valentine's Day
ever fand make you look goodi)

Choose your price and | promise
a gorgeous, appropriate gift that
she will use over and over again!

Ask me about Gift Certificates!!

Interested?
@ Call me for more information

her nhame in a drawing

t0 win a free facial
and a special

Valentine 2008
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@ P ! Whether you're the bride to
m be, in the wedding party or
mother of the bride, | can
help make that day fun,
fabulous and
memorablel As your
personal beauty
consultant, | can arrange for
a facial pampering session
for everyone
involved.
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Here are some great tips for turning \:\tedding bells into wedding sales

Follow the Bride: Get a start an your wedding business by reading the engagement section of the
newspaper. This will give you a never-ending list of future brides. Call them and offer to make their
wieddings even maore beautiful with a coordinated look. What bride wouldn't love that?

Twice as Nice: In the paper, you'll also find ads for bridal fairs and shaws. Call the bridal salons
and offer to provide the looks for the models in their next show. They're great places to meet new
customers. And sometimes these shows combine wedding and prom fashions. So you can meet
the brides and moms!

Timing is Everything: Be a smart wedding planner. It's not a good idea to create the look the day
of the wedding; everyone is too excited. Instead, work with the bride well befare the wedding -- &
months or sa. That dives you time to build the relationship

Picture Perfect: Forthe wedding look, create on e that works with the dress and wedding colors
Show the bride and the attendants how to apply it. Then help them make minor adjustments for
their skin tonss.

With a Wedding Makeover,
we can find the perfect look
for the bride and her party

Irresistible Deal: ‘VWhether it's a bridal show or a bridal class, always prepackade the looks you are
selling with sample of that look in little gift bags. That way, when the guests try the ook, they'll have
an irresistible package they'll want to take home with them.

that will make for beautiful
wedding photos!
And, we can do it all in the
comfort of you home!

This 1s a 1/2 page item

Interested?
Call me for more information
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Are you getting married? Do you know someone =
getting married? Maybe this can help . .. AL Newwar

Wedding Gowwns What does the wedding party. actualbly do?

?ﬁ—' The honor attendant is usually a close friend or family
’ LY : | member (sometimes even Mom) who not only organizes and
™ ? Sl hosts a shower for the bride, but also helps her get ready on

N : / the wedding day. She wears a dress that she usually pays for, o 2 @5

-~ which matches or coordinates with the other bridesmaids, and
she sometimes carries a slightly more elaborate bouguet than
the other attendants
The bridesmaids are select friends and family, It’s time to start ANEW! Lam here to HELP!

A who are usually about the same age of the f It's a NEW YEAR in Mary Kay Your goals are my goals and |
bride. They attend pre-wedding parties and and the sky is the limit! You can want to help you reach every
also help out in anyway the bride asks. If she reach any goal, win any award, onel Setshort-term goals and
needs anything from picking up candelabras, to | or earn any prize! long-term goals. Share with me
setting out place cards--these are the wiomen what they are and | WILL hel,
to ask. They wear matching or coordinating YOU CAN DO IT! ygu reach them! P
dresses (usually paid for themselves) to the

* Choose your dress ceremony and are customarily given a gift by

based on what style the bride as a token of appreciation

looks the best for your
particular stature and
figure.

 Thebest man s often the groom's best friend or @m@@]ﬂﬁ@@ﬁ R@@W@ ﬁﬁ@[ﬁ

a close family member, even Dad. His formal 1 Active Recruit 3 Active Recruits

wiear matches the ushers' and he pays the rental o Hold at least 1 clase a week - Hold at least 2 classes a week

fees himself. He hosts the bachelor party, holds %_____ + Offer agift toeveryone wha views % = Setupan interview (with me) as a routine
8 the rinig during the ceremany, and leads tho a marketing videa tape part of closing your hostess

« Attend bridal shows
and fashion shows to

+ Give a husiness card to the cashier + Make deposits to your account in person
catch a glimpse of other men in the well-wishing atthe drive-through window and offer the teller your business card
what's hot and what's ” « ASKI every dugtomer if she would - ASK! every customer if she would like to
rave ir 1he brical Ushers are also close in age to the groom. They like to do what you are daing!! do what you are daing!!

el are usually chosen by the groom, and their
. primary function is seating guests at the wedding They each

« Choose a gown that wear and pay for matching formal wear, and the groom usually ea m &@@@j@[ﬁ BJ@ @ﬁ[ﬁ@@ﬁ@g’

offers you quality gives each man a present as a thank-you for participating in

the wedding. These guys should also be on hand to help the 5 Active Recruits 8 Active Recruits

Wlthlln your budget. groom with any errands he needs throughout the day, such as o Hald at lezst 2 classes a week, plus 3 - Hald st least 2 classes a week, plus = facial
Y th tar and e facial = Doeverything in the other categories

oLire hens icking up guests from

e et Shine.&h P gup g « Make a point to ALWAYS invite each CONSISTENTLY
¥ L the airport, or driving Interested? customer you have to every event. + Contact your director at least twice 2 wesk
your special dayl therm from the cersrmony GllTrie for more. information + Ask your best custmmer o join your for encouragement and more recruiting

to the reception site newly forming team as & charter ideas
rnermber « attend EVERY flnction and bring a guest

« Leave a busiress card with your tip at Have your husbard/boyfriend hand out
a restaurant (make sure it's a big tip!) your business card to men friends as a
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stess

entine Ho

For February, our unit is planning a wonderful luncheon
just for our hostesses! | would LOVE to have you attend
this special event so | can show you how much |
appreciate you! Be my special guest as my Director and
our unit celebrate Valentine Hostesses!

We'll have fun, food and fellowship!

A

Allyou need to do is hostess a skin care class in
February and have at least $100 in sales. That's all
'you have to do to get invited to the special
Hostess Luncheon!

J) Invite at least 3 friends (maximum of 5) to attend. Hold your
7’ class between February 1 -28.

ooy g
) JIWork to have at least $100 in class sales (including outside orders) and
A\ ¥’ you are invited to the luncheon!

+ When your sales reach $300, you can invite ONE class guest to
attend the luncheon with you!

Reach $500 in sales and TWO of your guests can attend.

+ Have at least $700 in sales and THREE of your guests will enjoy

Here Comes thef]}fu:de Business

You can increase sales of basic skin care and glamour this
wedding season. Malke sure you are in a position to offer your
beauty consultant services to the brides in your community. The
bride usually spends months prepaning the big day, calling on a
variety of businesses to help her with her gown, flowers, food, and
photos. But what about her makeup? How a bride looks on her wedding day is of
utmost importance to her. Here's how you can take advantage of the upcoming
bridal season!

1.

St

Locate the bride to be. “You can ask customers for bridal referrals or check the h
newspaper for engagement announcements. The earlier you get in touch with a bride,

the more potential you have to rmeet more of her special be auty needs from basic skin

care and glamour to wedding party gifts and honeymoon supplies o T
2. Offer your services to owners of bridal salons. They can mention you as just one 5 \

more service offered to their customers to meet their wedding needs & e /'
3. Offer your services for the day she takes her official wedding portrait o e
4. Take snapshots of the bride and her party after their makeover. These serve as

reminders of each glamour look when she recreates it before the ceremony -
5. The most important thing to emphasize to the bride is that the "something new" in her e

wedding should NOT be her makeup. Experimenting with a new look and colors should
be done weeks in advance so there are no makeup mishaps on the day of the wedding!

. |

Special Gifts Await 2
Special Hostesses

+ Bethe hostess with the MOST sales and receive this
beautiul red-faced silver-toned watch

« Andthe 2nd hostess in sales will receive this stunning
Pave Gold ring

Date and location of the luncheon
to be announced later!

lunch with you.

Interested in Hosting a
February Class?
Contact me to schedule a time. Hurry,
my datebook s filing up fast!

This is a full page item. However, read
about HOW the promotion works in the
HOSTESS BROCHURE
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CIt's ((Dalentine’s ¢

cream inside (or any product that you want to
move curing the Valentine season). Thentell
customers howto earn the gift.

+ Focus on fragrance sales. People are willing
to indulge the ones they love and fragrance
fits the bill beautifullyl Remind customers that
it's as easyto call you and order a fragrance
asitis to send flowers - and a fragrance gift
lasts much longer! It's also another
opportunity for youto sell your remaining
holiday fragrance invertory.

Valentine's Day is a time for love, romance
and treating special people with special,
personal gifts. If you begin early enough,
you'll love what it can do for your sales!

« Beginby sending a Valentine postcard to all
your customers to let them know about your

Valertine gift senice. Your customers wil
appreciate your gift suggestions and convenient
senice. Be sue to send the postecards wellin
advance of Feb. 14 to allbwplenty of time for
follow-up phone calls and appointmenrts.

» Offer a special Valertine gift as a booking
incentive. Look around for some cute ceramic

This 1s a 1/2 page item
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Valertine mugs and put a sampler of a hand

This 1s a 1/2 page item




